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Certain statements and projections contained in this presentation are, by their nature, 
forward-looking within the meaning of the Private Securities Litigation Reform Act of 1995.  
These forward-looking statements are based on our current expectations, estimates and 
projections about our industry and business, management’s beliefs, and certain 
assumptions made by us, all of which are subject to change.  Forward-looking statements 
can often be identified by words such as “anticipates,” “expects,” “intends,” “plans,” 
“predicts,” “believes,” “seeks,” “estimates,” “may,” “will,” “should,” “would,” “could,” 
“potential,” “continue,” “ongoing,” similar expressions, and variations or negatives of these 
words.  These forward-looking statements are not guarantees of future results and are 
subject to risks, uncertainties and assumptions that could cause our actual results to differ 
materially and adversely from those expressed in any forward-looking statement.  Dana’s 
Annual Report on Form 10-K, subsequent Quarterly Reports on Form 10-Q, recent 
Current Reports on Form 8-K, and other Securities and Exchange Commission filings 
discuss important risk factors that could affect our business, results of operations and 
financial condition.  The forward-looking statements in this presentation speak only as of 
this date. Dana does not undertake any obligation to revise or update publicly any 
forward-looking statement for any reason.

Safe Harbor Statement
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Snapshot

$September 
LTM sales:

$6.8 billion

Over 100 major 
facilities

33 countries on 
6 continents

With customers in 
130+ countries

16
Technical 
Centers

~29,000 
people

Based in 
Maumee, 

Ohio

Founded in 1904
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Product Overview
Engine Transmission

Driveshaft Axles

Engine
Seals & Gaskets
Battery Cooling
Electronics Cooling
Engine Cooling
Hydraulic Hybrid

Transmission
Sealing & Cooling
Active Warm Up
Planetary Continuously 
Variable Transmissions
Hydrostatic/Hydrodynamic/
Powersplit Transmissions

Aluminum Driveshafts
Steel Driveshafts
Industrial Driveshafts
Universal Joints

Driveshaft
Drive Axles
Steer Axles
AWD System
Disconnect System
Differential Seals
Electric Axles
Planetary Hub Drives

Axles

Hydraulics & Controls
Industrial Gearboxes
Winches

Motion
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Ford

FCA*

Nissan

GM

Toyota

All Other

Dong Feng

Paccar
Ab Volvo

DaimlerVolkswagen

All Other

Deere
Agco

Manitou

Oshkosh
Caterpillar

All Other

Light 
Vehicle

52%

Commercial 
Vehicle**

29%

Off 
Highway

19%

Market, Customer and Regional Diversity
Market Strength Regional Presence

United States

Canada

Mexico

Italy

Germany
Hungary

Great Britan
Belgium

Spain
South Africa

France
Sweden

All Other

BrazilArgentina
Colombia

Ecuador

Thailand

China**

India
Australia
All Other North 

America

46%

Europe

27%
South 

America

6%

Asia 
Pacific

21%

*Includes sales to Hyundai Mobis that support FCA vehicles
**Includes “$615M of total sales from our non-consolidated joint venture DDAC 

2017 YTD Sales 2017 YTD Sales
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Enterprise Strategy Execution

Enterprise Strategy Driving Growth: $750M Backlog Through 2019

Customer Recognition

Companies, LLC

Toledo
Manufacturing

Győr
Gear Plant

Innovation Supplier 
of the Year

World Excellence
Award

Best Supplier 
Award

Electric 
Drive Units

Bus Rigid 
E-Axles

Battery & Power 
Electronics 
Cooling

Electric Wheel 
& Track Drives

Supplier Quality
Excellence

All-Wheel Drive

Constant Velocity
Joints

Yancheng
Manufacturing

Chongqing
Manufacturing

Footprint Alignment

Direct-Insulation Thermal-
Acoustical Protective Shielding

Excellence in
Innovation

Supplier Excellence
Award
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2017 FY Key Financial Metrics
Guidance

Guidance ranges remain 
unchanged

Working capital expected to 
be a slight use

Free cash flow likely at the 
low end of guidance range

See appendix for comments regarding the presentation of non-GAAP measures Guidance range

Sales

Adjusted EBITDA

Margin

Capital Spend

Free Cash Flow

Diluted Adjusted EPS

$7.0B $7.2B

$820M $850M

$380M $420M

$130M $170M

11.7% 11.9%

$2.30 $2.50

~$7.1B

~$835M

~$130M

11.8%

~$400M

~$2.40
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2015A 2016A 2017T 2018 2019T
Sales at Constant Currency Currency Impact

2015A 2016A 2017T 2018 2019T

~$2.40

~$2.60

5 Year Financial Trends
Sales Adjusted EBITDA

Cash Flow Diluted Adj. Earnings Per Share

$146 $62
~$130

~$360$260 $322

~$400

~$260

2015A 2016A 2017T 2018 2019T

 Free Cash Flow Capital Expenditures

FCF % of 
Sales 

1% 2% 5%

$384

~$530

~$620

$1.94

$ in Millions$ in Billions

$ in Millions

$406
$1.74

$6.1 $5.8
~$7.1

9% CAGR

~$7.2

2%

T= Target

±1.5% ±3% ±2% ±3%

±5%±5%±5%+30%

$652 $660 ~$835 ~$920

10.8% 11.3%
~11.8%

~12.8%

5%

6%

7%

8%

9%

10%

11%

12%

13%

$0

$1,200

2015A 2016A 2017T 2018 2019T
 Adj. EBITDA  Margin

±2% ±3%

See appendix for comments regarding the presentation of non-GAAP measures
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2018 Outlook

Backlog Mobility 
Markets

M&A Currency

€ £  

On pace to achieve long-term financial targets earlier than originally expected
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The preceding slides refer to Adjusted EBITDA, a non-GAAP financial measure which we have defined as net income before interest, taxes, depreciation, 
amortization, equity grant expense, restructuring expense and other adjustments not related to our core operations (gain/loss on debt extinguishment, 
pension settlements, divestitures, impairment, etc.). Adjusted EBITDA is a measure of our ability to maintain and continue to invest in our operations and 
provide shareholder returns. We use adjusted EBITDA in assessing the effectiveness of our business strategies, evaluating and pricing potential acquisitions 
and as a factor in making incentive compensation decisions. In addition to its use by management, we also believe adjusted EBITDA is a measure widely 
used by securities analysts, investors and others to evaluate financial performance of our company relative to other Tier 1 automotive suppliers. Adjusted 
EBITDA should not be considered a substitute for income before income taxes, net income or other results reported in accordance with GAAP. Adjusted 
EBITDA may not be comparable to similarly titled measures reported by other companies.

Diluted adjusted EPS is a non-GAAP financial measure which we have defined as adjusted net income divided by adjusted diluted shares.  We define 
adjusted net income as net income attributable to the parent company, excluding any nonrecurring income tax items, restructuring charges, amortization 
expense and other adjustments not related to our core operations (as used in adjusted EBITDA), net of any associated income tax effects.  We define 
adjusted diluted shares as diluted shares as determined in accordance with GAAP based on adjusted net income.  This measure is considered useful for 
purposes of providing investors, analysts and other interested parties with an indicator of ongoing financial performance that provides enhanced 
comparability to EPS reported by other companies.  Diluted adjusted EPS is neither intended to represent nor be an alternative measure to diluted EPS 
reported under GAAP.

Free cash flow is a non-GAAP financial measure which we have defined as net cash provided by (used in) operating activities less purchases of property, 
plant and equipment.  We believe this measure is useful to investors in evaluating the operational cash flow of the company inclusive of the spending 
required to maintain the operations.  Free cash flow is neither intended to represent nor be an alternative to the measure of net cash provided by (used in) 
operating activities reported under GAAP.  Free cash flow may not be comparable to similarly titled measures reported by other companies.

Please reference the “Non-GAAP financial information” accompanying our quarterly earnings conference call presentations on our website at 
www.dana.com/investors for reconciliations of adjusted EBITDA, diluted adjusted EPS and free cash flow to the most directly comparable financial measures 
calculated and presented in accordance with GAAP. We have not provided a reconciliation of our adjusted EBITDA and diluted adjusted EPS outlook to the 
most comparable GAAP measures of net income and diluted EPS. Providing net income and diluted EPS guidance is potentially misleading and not 
practical given the difficulty of projecting event driven transactional and other non-core operating items that are included in net income and diluted EPS, 
including restructuring actions, asset impairments and income tax valuation adjustments. The accompanying reconciliations of these non-GAAP measures 
with the most comparable GAAP measures for the historical periods presented are indicative of the reconciliations that will be prepared upon completion of 
the periods covered by the non-GAAP guidance.

Non-GAAP Financial Information
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